
         

Q2 2025.
Divestment and margin improvement



Excl 10 MSEK 
one-offs

Q2 in short.

Net sales
140 MSEK 

(132)

ACV 
6 MSEK 
(12) 

EBIT
12 MSEK

(8)

Recurring Revenue is 
~80% of Net Sales

Stable ACV intake



Q2 highlights.

• Margin improvement despite currency headwind
• Stable ACV 6  MSEK (12)

• Lasernet business with 12 new deals in Dynamics ERP
•Landbrugsstyrelsen (SGAV)



Public Divestment.
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Support & Maintenance

ARR split and industries served
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Lasernet | Leading document and customer communication 
management software
Lasernet at a glance Recurring revenues R12M

 Document and customer communication management software with customers 
across +60 countries

 Lasernet complements ERP and banking systems by generating, distributing, and 
archiving business documents based on various data sources

 The solution is particularly strong within the Microsoft Dynamics 365 and Temenos 
ecosystems, supporting both Transact and Infinity platforms

 User-friendly and scalable solutions, making it suitable for organizations of all sizes 
and across diverse industries

 Sales and implementations are delivered through a global partner network, 
ensuring localized expertise and broad market reach

CAGR ~20%
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Note: BGLink, corresponding to SEK 3m in revenue and  SEK 4m in ARR, has previously been reported through the segment Other and is included in the transaction perimeter. Cash 
EBITDA contribution from BGLink amounted to SEK 3m in 2025 June LTM.
IFRS 16 effects of SEK 9m adjusted for between EBITDA and Cash EBITDA
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Illustrative financials: June 30 LTM
LasernetPublic OtherMetric

ARR

Net Sales

Adj. EBITDA

Cap. R&D

Adj. Cash EBITDA

Adj. Cash EBITDA 
margin

Transaction perimeter Remaining business

241 217 -

313 236 -

103 42 -27

39 13 -

56 29 -27

18% 12% n.a.

SEKm



Revenue and margin improvements.

• Continued growth in SaaS revenue +17% 
• Improved delivery in Public
• Total income up 6%

• Improvement of EBITDA margin to 21% (19%)
• One-off costs of 10MSEK related to divestment of Public
• EBIT-adj. of 12MSEK(8MSEK)



Growth in recurring 
revenue.
• 443 MSEK in recurring revenue (R12) 
• ~80 % of net sales 
• 8 % yoy growth (R12)
• CAGR >10 % from 2014

• 13 % over the last two years

• Covers >105 % of fixed operating costs
• Gives stability and lowers risk

13 %
8%



ACV.
• Slight positive FX-effect of +3MSEK after 

the large negative effect in Q1
• Net ACV of +6 (12) MSEK

• SaaS:  +6 MSEK
• Support & Maint.:   0 MSEK

• Stable ACV quarter from both businesses 
despite some churn
• Lasernet:  +4.5 (8.5) MSEK
• Public:  +1.5 (3.5) MSEK
• Other  +0.3 (-0.1) MSEK

• Outgoing ARR of 458 MSEK.
• +6% compared to last year



Pursue Potential Programme.

ONE PUBLIC BUSINESS 
AREA

CUSTOMER JOURNEY 
OVERHAUL IN 

LASERNET BUSINESS 
AREA



One Public Business Area Transition.

• The first AI-module launched
and sold, End user support for 
our case and document
management solutions

Size
• Leading voice
• Scale competences and 

efficiency
• New markets
• Preferred partner 

digital government

Synergies
• Free up resources to customer 

dialogues
• Sharing competences
• Organisational cost savings

Focus
• Investments
• Development

Clarity
• Offerings
• New Tech

One 
Public



The Lasernet business.

• We start to see margin improvement thanks to our Essential 
project and cost focus



          

Financial Targets 2021–2025.

10%
Average annual 
revenue growth 

2021-2025 

70%
Share of 

recurring revenue 
in 2025

>20%
Gradually 

improved EBIT 
margin to reach

by 2025

>50%
Dividend policy
of net profit over 

time

...



Key Take Aways.
1. Divestment of Public
2. Positive margin development
3. From now on we focus on Lasernet and build from the strong 

position we have 
4. Capital Markets Day late November



          

Questions?
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